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“WE PROVIDE QUALITY SINGLE FAMILY PROPERTIES SO INVESTORS CAN
GENERATE PASSIVE INCOME AND BUILD REAL ESTATE WEALTH”
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2 Bed, 1 Bath, 855 Sq. Ft 3 Bed, 1 Bath, 1000 Sq. Ft 3 Bed, 2 Bath, 1296 Sq. Ft
SALE PRICE: $79,500.00 SALE PRICE: $89,500.00 SALE PRICE: $95,000.00
RENT: $895.00 RENT: $1025.00 RENT: $1095.00

4830 West Kennedy Blvd, Suite 600
Tampa, Florida 33609

www.asamproperties.com
(813) 509-2411 info@asamproperties.com




How to Own Real Estate

Without Mortgages
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Learn to DOMINATE the Bank, OWN Multiple
Properties, and ELIMINATE Your Mortgages in
10 Years and Start with Very Little Cashflow.

& VIP FINANCIAL EDUCATION



Looking for Quality
Education for Your
Next REIA Meeting?

VIP Financial Education
classes teach real estate
investors how to accom-
plish the following:

OUR EXPERT
SPEAKER

Over the past 15 years,
national consultant,
speaker and educator,
Matthew Pillmore has
presented financial
education nationally for

e Maximize monthly and in front of count-

cash flow and increase less real estate orga-

access to capital nizations. He speaks
* Accelerate the acquisi- nationally on the topics of credit scoring, debt
tion of assets, including elimination, fiscal responsibility and strategic cash

investment real estate
* Accelerate the elimina-
tion of liabilities
* Increase credit scores

flow maximization. Mr. Pillmore has studied under
the founders of the FICO credit scoring system. We
have countless testimonials and references from
previous REIA owners, managers and attendees

organically
e Build emergency that can attest to the value of the education pro-
reserves vided by VIP Financial Education.

“If you’re serious about your

n
!

business this is a must see class

All educational content is Y
prowvided free of charge
There is no "salling from the ~

stage” or solidtabion by the

spEaket The clads will et -
approdmately 50 minutes BBB
plus ime ftor questions. VIP

is not afinancial advisor, nor

do they sell any tinancial

producis. VIP hai besn

providing free financia

education for over 15 years

and has an A+ rating with the

Better Business Bureau.




WHEN YOU FIND THE
RIGHT LENDER,
YOU GROW YOUR PORTEOLIO.

FAST APPROVALS, QUICK CLOSINGS, COMPETITIVE RATES

® 06 0 ©

NON - OWNER FAST LOAN AMOUNTS NO FICO
OCCUPIED ONLY FUNDING UP TO $5 MILLION REQUIREMENTS

“4 To succeed, you need a lender who can help you grow with no
a excuses, no hassle, and no delays.

Rest assured, at Civic you will get:

We are always avallable to discuss any opportunity to help you
grow your business. Got a project in mind? Call us today.

CIVIC FINANCIAL SERVICES, LLC | 1.877.47CIVIC | www.civicfs.com
2015 Manhattan Beach Blvd, Suite 106 | Redondo Beach, CA 90278 | DBO 603L321 / NMLS 1D 1099109

2098 Al right= reserved. This is not & commitment o lerd. Restrichons may apaly LTV liret is based on ourrenit, accurabe sppraised value Civie Firancial Services, LLC reseryes the right o amend
rabes snd guidelines. All lsars are made in compbancs with Federal, State. snd Local laws Crac Finarncial Services, LLC & a California Finance Lender urder DBED hoense BE03L32Z], AZ Mortosge
Broker beermie pOO2ERES, 1D Marlgage Browsy/Lander Licerse AEL-S288 MY Morlgaies Broker Licenss AMB4443, OF Mortgage Broker License RML-52E2 and ‘Wi Cansurmer Loaan Comgany
e O L-1058%00, Civic Francial Services, LU © an agual Soporturety lerdsas Realiy 41,116
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STALLIONZ‘\\%‘FUNDING

Hard Money / Bridge Lending

Helping You Get From Here...

Lending for New Construction,
Fix & Flip, Commercial, and Land

512.219.5558 | info@stallionfunding.com
www.stallionfunding.com




CALL US TODAY
888-245-0621

SPECIALIZING IN:
Fix & Flip » Buy & Hold » Refi » Cashout

Single Family, Multi-Family, & Commercial | Nationwide Lender | Leverageupto80% | Ratesfrom Just 799%

CALL US TODAY. BORROWERS@PATCHOFLAND.COM

building wealth, growing communities.

RETHINK REALESTATE.  888-245-0621 “ Patch of Land

PATCHOFLAND.COM/REALTY411
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SLIZE
THE
DEAL

FAST AND RELIABLE REAL ESTATE INVESTMENT
LOANS FOR REHABS AND RENTALS, ALL ONLINE.

F 1qasset Get started now at assetavenue.com
L .A avenue or call (855) 579-5716

Assetfvenue anly makes loans with a commercial purpese and does not pravide cradit for persanal, family ar household uses, Nathing herein shall be dearmaed
on offer to lend. AssetAvenue is licensad as o California Finance Lender under Department of Business Oversight license numbsr S00DEC-44879



CHECK OUT PAST ISSUES
OF REl WEALTH MONTHLY

CLICK HERE TO GET PAST ISSUES
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Our Annual Bay Area Toy Drive
for Underprivileged Children is

Back! Details Below...
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Join us for our holiday ntixer and toys
for tots fundraiser. We will mix and mingle
at the hmnhfu! Unigersity Club in San Frangisco
located at 800 Powell St. This exquisite location
is where the président stays. 1t resides at the
top of Nab Hill and has breathtaking views of
San rancisco.
Time: Tpn-10pm
Attire iy cochiail wear
" Appaiizers served 7pm-8pm
* Parkimg varages are near
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For Questions or to RSVP call: 805 693.1497
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VERDICT: GUILTY!

BY KATHY KENNEBROOK
(The Marketing Magic Lady)

'Y f you were arrested for being a real estate investor would there be enough evidence to convict
you?” | was once asked! | wholeheartedly responded with a resounding, “YES!” You must be able
to do that which makes you stand out from your competition. As you begin your campaigns as part of

your overall marketing strategy and goal, continue to diligently test and track results as you go. You MUST be

able to determine what marketing tools work best for you in your market place in order to draw the highest

number of motivated sellers to your real estate investing business.
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People often ask me, “What is the best way to find

motivated sellers and buyers?” My response is to do
that which your competition will not and do a lot of it.
Dare to be different in your approach to locating
motivated sellers. Analyze, discover and continue to
rediscover the best combination of marketing
methods that will generate the highest number of
motivated sellers for your business. Develop three to
five marketing techniques that give the very best
lead-generating leverage possible and devote your
resources to those marketing techniques which net
the very best results. As simple as it may sound---

don’t spend time on something that is not productive.

Constantly test and track new marketing techniques
since your market and your business will continue to
change over time. In most cases, change IS good,
especially if YOU plan that change. Spend time
listening or reading about those who have come
before you and developed marketing strategies that
draw high numbers of motivated sellers to you.
Spend your time and energy constantly seeking new
knowledge about new combinations of marketing
methods to create even more leads. Pursue
innovative marketing methods in your business to
bring you the highest number of motivated sellers.
Be innovative. You'll get “status quo” results if you

stick to the status quo!

Don’t be afraid to use unusual types of marketing
products such as florescent orange or pink business
cards, post cards or signage to attract sellers. Use t-
shirts in your business and wear them all the time.
We even had a t-shirt made for our German Shepard
dog. When we would take him for a walk people
knew what we do for a living. “Wrap” your vehicle in
signage and be sure to include a web site address.
Implement several different ways to attract sellers
since you will need to reach your market in a variety

of ways.

Direct mail is another essential tool to use to attract
lots of motivated sellers. This is a method most of
your competition is not using in their business.
Implement mailings on a residual basis so you are in
constant contact with these sellers. When their
circumstances dictate that they do so, they will want
to sell to you first, even if they have been contacted
by someone else in the meantime, since you have
taken the time to build credibility with these sellers.
Use lumpy mail pieces in your envelopes to entice
your reader to open the envelope and read your

message. Design your direct mail piece so different

that it demands people’s attention, so it gets opened

and read.
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Don't be worried about people who make negative comments about you or your marketing methods. You will be

the one who will get “the last laugh” all the way to the bank with the profits from your real estate deals. Throw

your business cards out into the bleachers when your children's team scores a point. Give business cards to

>

everyone you deal with on a daily basis. Write an
article on real estate and submit it to your local
newspaper. Offer to do a free talk on real estate for

your local radio station or your local library.

Become a local expert in the real estate field and

sellers will seek you out first when they need to sell.

A marketing genius once said, “Perception is more
important than reality.” People are more comfortable
dealing with someone they perceive to be an expert in
their field.

Most importantly, absolutely KNOW what your competition is doing. Literally track their every technique.

Research and find out all that your competition is doing. Knowing about your competition gives you the ultimate

edge over them. The more you know about your competition, the better idea you will have about your market.

One of the best ways to find out what your competition is doing is to join local associations or clubs where you

are likely interact with them.

There are lots of great ways for you to stand out in your business. Don’t be afraid to be different. Although you

will still use some tried and proven
marketing techniques, those who are
willing to take a little risk are the ones

who are the most successful.

Believe me when | tell you, some of
these lessons come from difficulties,
pain, and even a couple of failures
along the way. But once you make a
mistake, never make that same
mistake again! Different gets
attention and that’s what you want, to
get the attention of sellers who need

your services.
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Very simply, if you don’t let people know that you buy and sell houses, you won'’t! Dare to be different in your

approach to finding motivated sellers and buyers.

So when someone asks you, “If you were arrested for being a real estate investor, would there be enough

evidence to convict you?”

Your VERDICT must be: GUILTY!
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Protect Your Assets - PLUS
Network with Investors from Around -

the Nation in AMAZING Times Square ¢
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RESIDENTIAL & COMMERCIAL REAL ESTATE IN NYC
Visit REALTY411EXPO.com or 805.693.1497




Ross DIVERSIFIED
INSURANCE SERVICES

Prorectfn;g Real Estafé-Lenders,
Servicers and Investors since 1986

For Financial Institutions and Loan Servicers, Ross offers Compliant Lender Placed Insurance Programs,
Competitively priced REO Insurance and blanket programs for your condos and junior liens.

Property Armor

For Hedge Funds, Real Estate Syndicates and
the individual Real Estate Investor communily

Nationwide Réplacement Cost and Liability Coverage
through various insurance companies to protect:

@ Single Family Rentals Real Estate Owned
(1-4 Units) properties fo:ic.
) Rehabs T

@ Non Performing @ Land Contracts

Loans
Whether it’s one property or thousands of properties, Ross’ 30 years of experience focuses on comprehensive
coverage, competitive rates, easy administration and claims assistance: You Spoke, We Listened!

Your Partner in Portfolio Protection » 800-210-7677 * www.RossDiv.com
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REALCAP BRINGS
NEW REAL ESTATE SECTOR
TO CROWDFUNDING

BY TIM HOUGHTEN
FEATURING TIM SOTO

REALCAP

lending trends in real estate crowdfunding and the need for sustainable cash flowing properties RealCap

offers investors a new opportunity for putting their capital to work.
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Real estate crowdfunding has been growing at an incredible pace thanks to increased awareness of the option,
and the ease of investment it offers. This is a trend only likely to surge over the next year as the Wells Fargo
scandal plays out, and investors seek safer and more profitable places to put their money than the old banks.
So far much of this action has been focused on the residential sector. RealCap brings something new to the

table.

Real estate may still be the best investment

option on the landscape, but it is no secret that

some questions about the sustainability of home

5 price growth and affordability have been
-1- emerging. Overall sensible investors are still
I seeking sound investments where their capital

;L will be safe, and which provide attractive yields,
/ with a great outlook for ongoing performance.

y -

RealCap’s founders Tim Soto and Matt Schuberg

_ -, ; ( believe they’ve found the ideal fit in self-storage.
) «

’ Self-storage may not jump out at most investors
as the most prestigious asset to brag about to
friends at dinner. Yet, Matt and Tim are bullish on

its advantages. No one wants to be caught holding residential at the top of the market. We’ve already been
hearing about excess inventory and slumping sales in some destinations, while other areas are feeling intense
competition which keeps driving housing prices sky high. Matt Schuberg points out that “the self-storage sector
remains undersupplied, even with 3,000 potential new developments on the horizon nationwide.” Less
competition in this sector means more value to be found, and “returns that can be as high as 8% to 15% per
year.” Self-storage is also one of the few recession resistant sectors which can often perform even better in
tougher economic periods. When foreclosures are up and more people are moving, they need storage more
than ever. Despite the popularity of reality TV shows showing the auctioning of the contents of some of these
units in default, Tim Soto says that in their experience default rates are very low as people really want to
preserve their belongings. And it's clearly a lot easier for a tenant to find $50 a month to keep their prized

possessions and heirlooms versus $2,000 a month for a house payment.

Low management burden is another great perk of this asset class. Now, with the ability to partner with others
via crowdfunding, the risks and demands of investing are even lower. With RealCap investors can get started
with as little as $10,000, and benefit from being invested alongside other savvy investors, and an experienced
management team who in invested in their success too. RealCap invests alongside its clients in every deal to

ensure motivations and interests are aligned.
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However, where the RealCap team really makes a difference appears to be in its
diverse and creative arsenal of value-add options. In one recent deal in California the
team acquired an undervalued facility, and within 3 months had increased occupancy
by around 20%. Then Tim Soto explains they dug in and improved cash flow by
challenging the tax assessment and cut the tax bill by 70%. They optimized the

insurance premiums, and have been leveraging extra acreage on the parcel by adding

solar ports to create more income, and are looking at leasing space for cell towers.

Together the executive team brings together an immense amount of experience and
disciplines. Tim Soto has been involved in real estate investment since 1995 and credits
much of the success to the organizational and team skills developed during his service
with the Marines. CEO Matt Schuberg comes from a background as a financial advisor.

Though after becoming disappointed in the stock market world of vast diversification, with

MATT SCHUBERG

little real security or solid performance expectations among brokers and clients, found he

could best serve others through offering solid real estate investments.

RealCap provides a Regulation D filed investment opportunity for accredited investors seeking cash flow and

attractive, sustainable yields. Find out more online at www.RealCaplnvest.com or simply call to have a

conversation to get the details and see if crowdfunded self-storage is for you.




Make money passively with target returns of 10-15%

Contact Matt Schuberg at 818-924-3677,
matt@realcapinvest.com, or visit our
website at RealCaplnvest.com

Make money passively with
target returns of 10-15%

RealCap is a Real Estate Crowdiunding company that’s offering the Self-Storage Opportunity Fund for accredited
rvestors. Our mission is 1o provide the opporunity 1o invest passiely in high-ousity self-storage properties withowd
requiring large sums of capital. We acouire sslf-storage proparties thad hava value to add, through impooving
managament inefficiencies and creating additional sources of income, Including solar ports for BY & boat storage,
energy buy-back agreements, and cell towers, Cur expenienca and industry knowliedge anablas cur investors ta
raap the banafits of investing in cammencal raal estale withaut ary al the day 1o day hasshes

-

1. Control your own future 2. Hassle-Free Ownership: 3. Growth opportunity and

and security: Yol can have There ara minimal employes limited risk: Saf-storage
rasidual ncomea and buikd responeabilfios, as Sorme Sef bt hiciest long-Temm
eauity, S0 hat you can hawe slorage properties can be redum rates of all the major raal |t e Ll et L
ratirement income and leava managed onine and throwgh estabe asset clssas, includng whs
A hegasy 1or your Tamiky, a kinek, allcraing 1or 24 -hour ehopping cantars, aparmant
acocess, while aiminating many buidings, office, and indusirial
cosls and risks and costs Bes b Dk,

Visit Us At RealCaplnvest.com



WE HAVE FANTASTIC SPONSORS!
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PEARL SOUTH PADRE ISLAND, TEXAS
310 Padre Boulevard, South Padre Island
SATURDAY, DECEMBER 10th - 9:00 AM

The Agent-Owned Cloud Brokerag

FREE BEACH-SIDE SUMMIT FOR

Investors, Agents & RE Professionals - Learn
Strategies from Local PLUS MANY NATIONAL |
INVESTORS & EXPERTS Our Network Has
Purchased MILLIONS in Real Estate in Rio
Grande Valley Meet Our Property Managers...
FREE MAGAZINES Learn More About Our
Event Charlty HABITAT FOR HUMANITYI
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VAST INVENTORY
OF UNDERWATER HOMES
CAUSING LEAD SHORTAGE

BY LEON MCKENZIE,
Managing Partner, US Probate Leads

rofessional real estate investors who are looking for properties have had a hard time finding a good
supply recently. Market forces, issues with the overall banking industry and consumer perception
have all created changes to the real estate industry that have certainly hampered the purchases of
homes and other forms of real estate. These changes have made it difficult for real estate investors to

find properties that fit the needs of their portfolio.
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Underwater Homes Part of the Problem

You may have heard the phrase “underwater” used
in the real estate market. What it means is that the
value of the property is less than the amount that it
was originally mortgaged for. This is common with
homes that were purchased before the recession
that started in 2008. For the homeowner, this
means that they are prevented from many options
that would allow them to move to a bigger home or

even to downsize.

When a home is underwater, the owner, in order to
sell the property would have to provide the gap
between the sale price and the mortgage value.
Most homeowners don't have the financial
wherewithal to come up with the thousands of dollars
that it would cost to get out of a current property and

move into a new property when they have to come to

the closing table with cash.

Homeowners with properties that are underwater are
also generally unable to refinance their homes as
most banks require a full appraisal of the property
before they will close on a new loan. When a home
is underwater, the new appraisal will establish the
current value of the home, which may be tens of

thousands of dollars below where the home was

originally appraised when it was purchased. This means
that many, if not most, homes won’t be able to be

refinanced.

What is the result? For the most part, homes that are
underwater stay with their current owners until their
mortgages are paid off because the owners can't afford
to sell them. This situation in the market is a direct
contributor to the shortage of real estate in the market.
Trey Garrison writes, “Redfin asks what's causing the
inventory crunch and what they found is that, according
to RealtyTrac, more than 7 million homeowners can't sell
because they’re deeply underwater, meaning they owe
more on their properties than they’re worth. That figure is
falling as rising home values put more homeowners into
the black, but those same price gains, coupled with weak
wage growth and tight credit, are discouraging many

from selling and trading up.™
Overall Inventory is Well Below Average

Due to the challenges with home values, there are
fewer homes on the market than need to be in order
to support a strong real estate investment market.
Garrison said, “Nationwide, the total number of unsold
homes rose 5.3% in March to 2 million, but at the
current pace of sales, that supply would be exhausted
in only 4.6 months, according to the National
Association of Realtors. In the 50 markets Redfin
analyzed, about 30% of unsold houses were fresh as
of March 31, up from about 24% three years ago. In
Charlotte, where the number of properties for sale is
at its lowest in at least three years, fresh listings —
those less than 30 days old — accounted for only
5.5% of Charlotte’s inventory as of March 31, also a
low. Last month, only 55 new properties came on the

market, compared with 225 a year ago.” 2
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This is a phenomenon that is being seen all over the country, though some areas are better off than others.
The shortage in real estate inventory means that prices are increased and real estate investors are having a
much harder time finding properties that meet their budgets.
Garrison goes on to say, “In Indianapolis, even a 26.6% year-
over-year surge in new listings in March wasn’'t enough to
replenish depleted inventory. Inventory is so low in Oakland,
Denver and Dallas-Fort Worth that fresh listings abnormally
accounted for a larger share of inventory last month as buyers
whittled away at less-desirable properties and builders raced to
keep up with demand. Dallas-Fort Worth added more than
100,000 people between 2013 and 2014. Last month, there

were 14,332 fewer properties for sale than in March 2012. New
listings fell more than 27%. ‘All the desirable properties are
getting snatched up in three days. The ones that are left become our stale inventory,” Dallas Redfin agent

Connie Durnal said. ‘It's driving the prices up and increasing multiple offers. | don’t see it ending.””

California is one area that is seeing both contraction and expansion in real estate inventory. Nick Nisperos
writes, “Sales growth could be stiff where inventory is tight, experts said, such as the San Francisco Bay area.
But in less expensive areas, such as the Inland Empire, demand will remain strong thanks to solid job growth in
warehousing, transportation, logistics and manufacturing, experts said. John Husing, chief economist for the
San Bernardino-based Inland Empire Economic Partnership business advocacy group, said sales are ‘gently
rising’ during the economic recovery. ‘I think what is starting to come online a little bit more is migration from the
coastal communities because a large share of the market has been priced out of the ability to buy anything,’
Husing said. ‘I think we’re going to start to see more of that migration with the economy of Southern California
as a whole strengthening and the inability of a very wide percentage of the population to afford housing in Los

Angeles, Orange and San Diego counties.”*

Certain geographical areas are seeing a rise in prices due to low inventory and other areas are more affordable.

What is happening in California is typical of what is happening throughout the country.
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Slow Construction Another Factor in Lead
Shortage

The shortage of homes on the market has also been

impacted by slow construction. Decreased
construction means that there are fewer new homes
for people who want to move into another form of
housing. Construction has been slowed by a lack of
demand as well as challenges for builders in finding
financing in order to move forward with new
developments. Garrison writes, “Builders haven’t
kept pace, either. They're breaking ground on 1.07
million houses, condominiums and apartments a
year, but the U.S. requires between 1.6 million and
1.9 million new units just to accommodate population
growth and household formation, according to the

Harvard Joint Center for Housing.” 5

New construction is an important way for the real
estate market to create opportunities for people to
move. When enough new construction isn't being
created, then it decreases the overall amount of
housing inventory for possible buyers and sellers,
driving prices upward as supply slips. Memphis is a
prime example of where new construction has taken
a nosedive, resulting in fewer leads overall for the

total area and forcing companies to take radical steps

in order to continue to build. Not only is there shortage
of homes being built, but a shortage of lots on which to

(13

build them. Amos Maki writes, “The lot situation in
Shelby County is getting critically low,” said David
Goodwin Jr., owner of David Goodwin Jr. Cos. LLC and
president of the West Tennessee Home Builders
Association. ‘We know what the problem is. There is very
little coming online as far as new developed lots are
concerned.” Some builders, including Grant Homes,
even waded into the development world, developing lots
and other subdivision infrastructure that developers
normally handle. ‘Quite frankly we'd rather be a
homebuilder but right now we're a developer, too,
because we need lots to be able to build on,” said Kim

Grant-Brown of Grant Homes.”¢

With a slowing of growth of the economy, fewer lots to
build on and homeowners that are underwater, the
stage has been set for investors to struggle in finding

new homes and properties to add to their portfolio.

Probate, Divorce and Bankruptcy Lead Sources
Offer Hope to Real Estate Investors

Savvy real estate investors have come to the
conclusion that current market forces are not that

favorable in the traditional market. There are other
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ways to find properties that do fit within most investors’
criteria. Probate leads are one of the most popular and
productive ways for investors to find homes and
commercial property that can be purchased at a
discount. When a loved one passes away, an Executor
takes charge of dispensing with the personal property
that has been left behind, as ordered by the court
system. Due to the fact that items need to be sold to
pay for funeral expenses, medical bills, taxes and
unpaid credit cards, Executors are generally more than

happy to sell property for thirty to fifty percent off.

Divorce and bankruptcy cases are another area where
investors can take advantage of discounted prices.
Like Executors, those going through a divorce or a
bankruptcy may be ordered by the court to sell a
certain amount of assets in order to complete the case.
Many times, the owner is happy to let these go for a
discounted price so that they can move on with their
life. It is important to note that the language used in
these types of purchase agreements may be different
than the typical forms used. Check with your attorney
to ensure that you are comfortable with the

requirements of the court.

Finding Probate, Divorce and Bankruptcy
Leads

Do you need to go to your local courthouse and
spend hours digging through filings? Smart
investors use a lead service to avoid this frustration
and streamline the process. Professional lead
services can deliver the results of a specialized
search in your area directly to your inbox on a
weekly basis, giving you the information you need to
begin to evaluate these properties and connect with

the individuals who are the current owners.

Using a lead service allows you to concentrate on
the money making end of your business — evaluating
properties, making deals and getting estimates
completed. This is especially critical when you are
starting your business. A lead service can provide
you with a steady stream of viable, timely leads that
will help you to find the best properties in the area to
add to your portfolio. In addition to residential
homes, a lead service can help you find businesses,
vacation homes, vintage cars, antiques and other

personal property that can be purchased and resold.

TRTSas
| b |
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Get more information now! U.S. Probate Leads is the top provider of probate, divorce and bankruptcy leads.

Contact us today for more information on how we can assist you with lead services as well as individualized

training to help your business succeed. We offer webinars, seminars, books and even individualized mentoring

to help you build your best business in 2016. Call today!

Sources:
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http://www.housingwire.com/articles/33654-redfin-home-inventory-shortage-worse-than-it-looks

http://www.housingwire.com/articles/33654-redfin-home-inventory-shortage-worse-than-it-looks

http://www.housingwire.com/articles/33654-redfin-home-inventory-shortage-worse-than-it-looks

http://www.dailybulletin.com/business/20151009/housing-shortage-in-california-expected-to-continue

http://www.housingwire.com/articles/33654-redfin-home-inventory-shortage-worse-than-it-looks

http://www.memphisdailynews.com/news/2015/jan/28/lot-shortage-leads-to-fewer-new-homes/
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Everyone deserves the opportunity
to stop working and start living.

You can do it by generating consistent, predictable
income with control and security - ALl within
your Self-Directed IRAIThe experienced team
at Specialized IRA Services can show you how.
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Do you want to find

xceptional Properties

being sold by Well
Motivated Sellers?

If you want an investment opportunity with high returns and
minimal competition - WE HAVE THE ANSWER!

Become a Probate Investor! Buy and sell Probate Properties.
Unlike Foreclosures and other heavily trafficked properties,
Probate properties offer high returns with much less effort. If
vou buy and sell properties — Probate investing may be the

A PACKAGE JUST FOR YOU  opportunity you have been seeking.
v Packaged Leads
v' Complete Turn Key Solutions
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Monthly Leads (right to your doorstep) Seva DT P

v' Choose your Level of Involvement * $150 Test Drive — 25 Leads Cine Time Only

25 Leads for $150/mo

50 Leads for S200/mo

100 Leads for $300/mo

All Leads in the County each Month
Exclusive Rights to All Leads in County
Historical Leads

Excellent Opportunity for the
Person looking for help in finding
investment properties!

We provide the leads that you need to be successjul in this
little know real estate market niche. Probate investing is a
market niche that is practiced by relatively few individuals.
Most investors assume that once a property goes into probate,
it simply disappears until it comes out at a later time. This is
simply not true. In most cases the Executor of the estate has

OPPORTUNITIES
THROUGHOUT
THE US*

immediate authority to sell any or all properties in the estate. Y -
Some Facts about Probate ) .
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Investors in your area.
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WHAT IS YOUR WHY?

BY GRANT TREVITHICK

re you interested in becoming a real estate investor? Do you want to be your own boss? Keep all the
fruits of your labor for yourself, instead of making some company or someone else rich? Do you want

the freedom of owning your company, working whenever you desire?

Most of us have watched the TV shows of
other people buying and flipping houses. It
is amazing to see that someone can
search an entire city, find the property they
want, do the research to determine what
the offer should be, negotiate the deal to
purchase the property, secure the
financing, close on the purchase, prepare
the repair budget, do all the repairs, market
the property, find the buyer, negotiate with
the buyer, and negotiate all the
requirements to finally get to the closing
table. It is amazing that each of these
investors do all this in only 50 minutes,
with 3 to 4 commercial breaks, and always

seem to make allot of money out of each

house.
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Wow, if it were that easy, | would
want to jump into the game as well. It
surely would beat having to get up
each day and head into an office,
attend meeting after meeting, make
nice with an incompetent boss, do all
my work, and then go home and do
the same thing every day for the rest
of my life. That does not sound like
fun... so perhaps we can escape this
trap by being a real estate investor.
After all, | can make as much money
as | make in a year doing 3 to 4

houses, at least according to the television shows.

WRONG!

Virtually every real estate investor that | have ever met
only talks about the glamorous part of the business.
They only talk about how much money they make and
how much fun they are having. First off, most of the
ones that do the talking are the ones that have never
bought or sold a house (at least according to my

experience).

The reality is there are two types of real estate
investors: the normal real estate investor and the

successful real estate investor.

The normal investor attends allot of classes and reads
allot of books or online. They may even sign up with
one of the local or one of the traveling mentors / gurus.
They attend allot of the networking groups for
investors. They may look at several properties, but
have never pulled the trigger to actually buy one. They
talk a good game, but are more of the posers than the

doers.

. s
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Then you have the 1%. Yes, only 1%. The statistic
that | heard many times is that the top 1% of all real
estate investors make 98% of the money. My
experience proves this out. We have trained
thousands of people, while we have one of the
industry highest success rates for those that have
attended our training (allot of our students ended up
buying houses), yet very few of them have the

dedication that is required to truly be successful.

To be a successful investor, you must know What Is
Your Why? Why do you want to become an investor?
Are you doing this to escape a boring and a
mundane life? Are you doing this just to become
rich? Why do you think that you want to be an

investor?

Are you willing to work hard? Are you willing to work
6 days a week, and sometimes 77 Are you willing to
work on the holidays? Are you going to be available
to do business whenever your clients are ready? (My
definition of an entrepreneur is someone that is
willing to work 100 hours a week so you do not have
to work 40.)
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Are you willing to fail more times than you succeed? Are you willing to be discouraged and disappointed?

Are you willing to spend hours and hours in your car each day? Leaving early in the morning and get home late in

the evening? Are you willing to put 30,000+ miles on your car / truck each year?

Are you willing to work when it is 105 degrees in the
summer? When it is thundering and raining? How about

when it is 5 degrees and snowing? Or icing?

Are you willing to clean out dirty nasty houses? Dealing
with flea and bed bug infested houses? Drug houses?
Are you willing to clean dirty kitchens, with food left over
for weeks or even months? Scrub toilets that just plain

nasty and disgusting?

Are you willing to listen to the most heartbreaking excuses and still ask someone to get out of the house? Are you
willing to spend thousands of dollars on lawyers taking houses back when the seller uses the law to avoid paying

their mortgage payments and yet do not want to move out?

Are you willing to be discouraged, wonder if you will ever buy and or sell another house again, feel like a total

failure? And still get out of bed each morning and do what has to be done?

Funny, they do not show that part of the business on television, do they?

If you cannot answer, “absolutely, sounds like fun” to each one of these, then real estate investing is not right for

you.

If you can think of anything else to do that would allow you to reach your goals, then my best advice is forget being
a real estate investor and pursue that other avenue. If, on
the other hand, you cannot imagine doing anything else,

then perhaps you might have what it takes to be successful.

Real estate investing is a marathon, not a sprint. If you do
investing right, it is not a get rich quick scheme. Working our
model, you can become a millionaire in a short period of

time, if you are willing to work hard enough and run the

business in an honest manner.




WHAT IS YOUR WHY? GRANT TREVITHICK

But only if you know your Why. And only if your Why is strong enough.

For me, | love helping people. In our company, our first and primary goal is to always put our clients first and do
whatever we can to help them. We buy houses that people are trapped in, giving them the financial freedom move
on without the burden of their mortgage. We then sell those houses to good families that desire to have a part of the
American Dream, owning their own home, but cannot get a mortgage from a bank (for whatever reason). We help
investors by realizing their dreams of becoming a successful investor. And last but not least, we donate the first ten

percent of all our profits to charity to help those less fortunate.

That is my why. That is what yanks me out of bed every morning, excites me to make each day as full as | possibly
can, with me ready to contribute and help as many people as possible. Of course, along the way we make enough
money to become financially comfortable, but our Company never makes money our number one priority. And |

think that is what makes us successful.

What is Your Why?
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Become a Nationwide real estate investor
without changing your occupation or lifestyle.

Your retirement is a phone call away!

REGISTER for our September 10, 2016 EXPO » www.ICGRE.com

| have been investing with ICG for 15 years; my ROl has been in the
double digits, and Adiel does all the work; he is in the trenches and
his 30 years of expertise has helped me build for my children’s

education. Adiel's hands-on guidance resulted in yet another
smooth investment transaction. | highly recommend him!

David Talby

WA 415.927.7504

International Capital Group

Real Estate Investments

165 N. Redwood Dr. Suite #150, San Rafael, CA 94903
R

www.|CGRE.com | Info@ICGRE.com
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HERE'S YOUR INVITATION
To IGNITE YOUR

INVESTMENT PERFORMANCE

till  looking for better
investment performance?
How does $1M in tax

free returns sound?

Securing  strong  investment
yields is still one of the top
priorities of all investors out there
today. Of course big promises
alone can’t be the single driving
force behind investment
decisions. Otherwise we’d all be
off to the casinos in Vegas to go
all-in on every next roll of the
dice, and financial planners
would be out of business.
Returns are important, but so is
diversification, tax planning, and

finding sustainable investments.

BY TIM HOUGHTEN
FEATURING CARRIE COOK
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The Search for Sound Investments

Finding sound, profitable investments and enough of

them can be challenging.

Some have very diverse stock portfolios, yet really
have no idea what to expect from their performance.
Many have added owning a home to their assets, and
hope to gain from equity growth as they pay down
their mortgages. Some take this further with direct
investment in rentals. Rental homes can provide
similar benefits to homeownership, but can also bring
significant time demands and expenses. Then there
are REITs, which promise ease of investing, but
provide no collateral and present the same high

volatility risks they are exposed to in other stocks.

Then there is trust deed investing. This may also be
called ‘note investing’ or private lending. This is a
sector loved by sophisticated individual investors and
institutional investors for its simplicity, strong
collateral, and of course the yields. These are the
types of investments which have made the likes of

Warren Buffett, Sam Zell, Blackstone, and Bank of

America very wealthy.

President of Ignite Funding, Carrie Cook says it's

entirely “possible to invest $100k at 10% in mortgages

for 25 years, and reap $1M in tax free returns.”
Ignite Funding

This is exactly the type of investments Nevada based
Ignite Funding specializes in. Ignite Funding has been
featured on Modern Living with Kathy Ireland and
Bloomberg Television. Led by president and woman
entrepreneur Carrie Cook the firm has been providing

these elite investment opportunities for 21 years.

Ignite Funding offers qualified investors the ability to
participate in their success by funding high quality
borrowers in the real estate space. These trust deed
or mortgage investments provide cash flow, above
average Yyields, and the security of being backed by

tangible real estate collateral.

Some big funds and new note brokers have recently
made this space popular in heralding the benefits of
investing in distressed debt and non-performing
existing loans. In contrast Carrie explains that Ignite
focuses on issuing new capital to strong builder
developers with great track records. Specifically the

firm’s president explains that they carefully curate




HERE'S YOUR INVITATION TO IGNITE YOUR INVESTMENT PERFORMANCE TIM HOUGHTEN

“a pool of highly prized borrowers who have been in business for at least 10 years.” In fact, this lender-broker
does not even operate a borrower facing platform. They seek out those they see are the most qualified. If
builders do find them Carrie says they “accept only around 20% of the requests received.” The funds are used

for acquisition, development, and construction, and target a 10% to 12% annualized return to investors.
This is NOT Wells Fargo

Among the refreshing differences that investors will find at Ignite

Funding is a serious dedication to sustainability and transparency.

Those are words which are easy for companies to spout out these
days to capitalize on trends. But this company proves it by really
putting the information out there. Other CEOs, especially in this

male dominated field might deem some of this transparency clearly

unnecessary and going too far. Yet, it is clearly in favor of the
investors, as it holds their asset manager to a high standard and
ensures they are working hard to deliver the best results today and

over the long term.

Some of the ways you'll see this displayed via the firm’s website include a calendar of deals being funded, five
years’ worth of detailed performance documentation, and even information on defaults. That’s right; no matter how
diligent and careful you are some loans will default. Some big banks have become infamous for how they hide this
information for so long. Not here. Carrie Cook’s team clearly displays any default information, along with the cures.
The data is encouraging too, with the company recouping over 100% of investor capital even in some of the worst
performance cases displayed. Carrie credits this success not only to the investors and borrowers involved, but her

teams attitude of being willing to “run into the fire, not from it,” as well as the consolidated approach of completely in-

house operations from origination to servicing and loss mitigation.

Who is Investing in Trust Deeds?

In addition to the very visible and
notable examples of big funds and
billionaires who invest in this asset
class, there are a growing number of
private individuals who are

experiencing great results here.
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Ignite Funding accepts a minimum investment of $10,000, though Carrie says “around 75% of clients are using their
IRAs to invest,” which means they can invest a lot more. However, one of the best features here is that while
adhering to Nevada’s strict sustainability standards, this type of collateralized investment is open to those earning

just $70,000 or more each year, providing they are not investing more than 15% of their net worth.

For those interested in learning more about trust deed investing, how Ignite Funding protects its clients with multiple

layers of security, and who want to soundly diversify their portfolios find out more online at IgniteFunding.com.

Disclaimer: Money invested through a mortgage broker is not quaranteed to earn any interest and is not

insured. Prior to investing, investors must be provided applicable disclosure documents. Ignite Funding, LLC |
6750 Via Austi Parkway, Suite 230, Las Vegas, NV 89119 | P 702.739.9053 | T 877.739.9094 | F 702.922.6700
| NVMBL #311 | CACFL #603J286 | AZ CMB #0932150 and AZCMBBR #0121055.
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Dennis Henson's

Single Family Fortunes
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If vou're searching for the most
creditable and comprehensive Real
Estate Investor Training...

You've come to the right place!

r—
F PEOPLES h"' e

GREAT New Feature on SingleFamilyFortunes.Com "Folders

Each month a new folder is added to this training site!! For example --If you're going to do a “Subject To" deal,
you not only need to know what forms are needed, you also need those forms.

Well--wouldn't it be great to just click on a folder and there they are?!? And wouldn't it be even better if in the
folder there was a “Subject To” Forms Check List to help keep you on track?

Sounds great--right?! Well, it is there and that’s not all, “Subject To" is just one of the folders available right
now--today. Also available are...Contractors Forms, Credit Repair Kit, Tenant Handbook, Renters Newsletters,

and EZ Rent to Own.

Plus just look at these other great coming attractions...Private Money forms, Owner Financing Forms,

Wholesaling Forms, and a Credibility Package.
You can’t afford not to check this out and for the price it is a no brainer!!

Sign up today to take your Real Estate Investing Business to the next level.

www.singlefamilyfortunes.com



Is Real Estate Part of Your IRA?

Rollover to a new world of real estate

investing with a PENSCO self-directed IRA. i

With a PENSCO [RA you have the freedom to 1 3 ' -
invest in almost any form of real estate including: ‘

* Residential Income/Growth Properties

* Commercial Properties Get Your Real Estate
* Mortgage Notes and Trust Deeds I“vgsting Guide Now!
* REITs

Discover the benefits of tax-advantaged
real estate investing with your free copy
of our Real Estate [nvesting Guide.

Call 866.818.4472

or visit info.pensco.com/realty411

‘__ TRUST COMPANY

Since 1989, PENSCO has helped individual investors turn personal insights and business experience
inta successful alternative investment strategies. If you want more control and investment choices for
your retirernent, a self-directed |RA with PENSCO is the place to start.
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5O MANY WAYS TO BUY

(Part 1)

BY BRUCE KELLOGG

— Cash Purchase

This is the simplest method: write a check, wire the funds, etc. But more needs to be known etc.
a) The investor needs to calculate their percent cash return on their cash invested in order to
compare with other investment opportunities in front of them. b) When buying with cash, try for a price discount.
Don’t pay “retail” unless you have to. c) After buying with cash, take out a credit line on the property for security

if times get tough. Credit unions are good for this. In tough times, banks often reduce or cancel credit lines,

which makes banks unreliable when you need them.
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#2 — Assume an Existing Loan

This involves applying to the
existing lender to replace the
existing borrower. You will have to
qualify as a new borrower, and pay
fees. In this low interest rate
environment, it can be preferable to
simply assume the loan. Some
commercial and private loans are
assumable as well as institutional

loans on 1-4 residential units.

#3 — “Subject to” an Existing
Loan

#4 - Create Financing

Unlike formally assuming an _
When a property is purchased, the numbers have to add up. If the

existing loan, this method involves o
down payment and the existing or new loans do not equal the

taking title to the property without _ _ _ _
purchase price, then financing has to be created. Often, the seller will

disturbing the loan, and just start

agree to “carry back” a created loan for the buyer to complete the
paying on it. Conceptually, it is _ _

purchase. This “note” can be sold, often at a discount, or borrowed
simple, but in practice it is not. _ o _ o

against by the seller, so they are not stuck with it. Or, they might like it

Most loans nowadays are “due on o _ _
and keep it in their pension fund, for example. The terms of the loan

sale”, so if the lender finds out the _

are whatever the parties agree, as long as the terms are legal.
property was transferred, they can
“accelerate” the loan and call it “due

#5 — Create a “Wraparound” Loan
and payable”. They have the right
to foreclose if they are not paid, or _

One really useful created loan is called a “Wraparound” or “All-
a satisfactory arrangement made. _ o _
Inclusive” loan. This is where a loan is created that “wraps” or
‘Includes,” the existing loan(s), which the buyer executes in favor of
the seller. Usually , the “wrap” includes the part of the purchase price
that is unpaid by the down payment. It's basically the “carryback”

amount due to the seller over time.

There are a couple of benefits to the “wrap”. First, it is a useful way to

work with a “subject to” transaction, described above as being

somewhat complicated.
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Second, if the “wrap” is written at a higher interest rate than the loan(s) enclosed in it, the seller will receive
excess interest above what he is paying out. Yields can be high with a “wrap” this way.

million.
#6 — “Creative” Financing

This is where real estate gets “creative”. By legal definition, personal property is any property that is not real
property. Examples of personal property are cash, corporate stock, gemstones, art, vehicles, promissory
notes, and so on. How about, instead of cash, use other personal property for the down payment? A 4 carat
diamond was used to purchase the Mt. Diablo Hotel in Contra Costa County. A mid — 1930’s 40 foot wooden
motor boat (gorgeous woods) was used to acquire a triplex in Redwood City. How about a travel trailer for a

down payment? Anything goes, sometimes!
#7 — Funds From a Whole Life Policy

In most cases, it is possible to borrow from a “Whole Life” insurance policy and use the funds to buy real
estate. This can be investigated by reading the terms of the policy, and then discussing this with the company.

Repayment will be required, and reasonable interest will be charged, but it's a good source of funds.
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#8 — Invest Using Your IRA

Now that interest yields have been low for so long,
people are moving to invest in real estate using their
Individual Retirement Account (IRA). Investments
can be made in real property or personal property
such as notes, coins, paintings, securities, and so
on. Basically, the method is to move your IRA
account to a “custodian” and have them buy,
manage, and sell your properties at your direction.
Custodians are plentiful on the internet, and they
have literature galore. Leverage by borrowing from
banks can be used to enhance the return in your
IRA. Your custodian can steer you to banks that

offer to do this.

#9 — Cash to New Loan

The most common method of purchasing real estate
involves the buyer putting up a cash down payment,
then qualifying for a new, long-term “purchase
money” loan from a bank, credit union, or mortgage
broker. Sometimes, the seller will make (i.e., “carry
back”) the loan. Usually an institution will fund the

loan and either keep it in their portfolio, or, more

N,

often, they will bundle it with others and sell it as a
security on Wall Street. This replenishes their

lendable funds.

Down payments vary. Commercial loans are usually
20 — 40% down, depending upon the lender’s
guidelines and risk assessment. Owner-occupied,
residential loans can be as low as 0 — 3.5% with
mortgage insurance usually required. 1 — 4 unit
investment properties typically require 20 — 25%
cash down, but no mortgage insurance. Lenders’
programs vary widely, including rates and fees, so

comparison shopping is recommended.

#10 - Gifting

Purchasing as described in #9, above, many times
offers the opportunity for the borrower(s) to receive a
gift of money toward some, or all, of the required
down payment. Acceptable donors include “a
relative”, defined as a spouse, child, or other
dependent, or any other individual who is related to
the borrower by blood, marriage, adoption, or legal
guardianship. A fiancé, fiancée, or domestic partner

can also donate.




SO MANY WAYS TO BUY (PART 1) BRUCE KELLOGG

Lenders will want a “gift letter” signed by the donor stating that repayment of the gifts is not required. Many lenders

will require proof of the funds being transferred, so it is important to learn the lender’s requirements prior to

transferring funds around.

(Read Part 2 in the Next Issue.)
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ENGAGING IN REAL ESTATE IN
THE NEW ECONOMY

BY AUTHOR

ow should we be engaging in real estate in the new economy?

What is the best way to invest in real estate in the new era we are in now? How might new
political and economic factors impact our incomes, wealth, lifestyles, and ability to invest?
How can we navigate the new landscape successfully regardless of age, current finances,

and where we are on the map?

The Trump Card, The Data & The Digital Life

The U.S. presidential election is finally behind us. Love the result, or not, at least it has eliminated much of the
uncertainty which has kept investors and consumers on the sidelines for the last year. While it’s pretty clear that
not everyone is excited about the new choice of president, most have to agree that at least Trump is expected
to be good for real estate. Exactly how the new White House administration will impact the American and
international economy will depend a lot on if people are able to put their differences down, and get on with
embracing the opportunities, as well as how much of what Trump campaigned on is actually realized. So, while
we can reasonably expect four good years of real estate growth and perhaps lower taxes as well, there is still

some uncertainty.
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Millions of individuals are also facing a lot of uncertainty in their personal finances and incomes too. The
horizon might be a little brighter today for those getting into real estate, but many jobs aren’t going to be around
in the next 10 or 20 years. One Oxford study predicts 80% of current jobs will become redundant thanks to
robots and digital roles in the years ahead. A White House report covered by the Huffington Post says there is
an even higher likelihood that your career or job role will be extinct in the next few years if you make $20 an
hour or less. There is an over 40% chance your job will be replaced by technology if you earn $40 an hour. The
big concern is that at some point the current middle and lower class just won’t be able to catch up. Via Inc.,
Grant Cardone argues that being a millionaire is the new middle class. That leaves a lot of catching up to do for

millions of Americans.

Education and training is recognized as key to helping individuals change this dynamic and stay ahead of the

curve. Yet, what you learn makes all the difference.

| guess the only things we do know for sure right
now is that both millennials and older generations
facing retirement are struggling. 95% of Gen X and
Boomers are not financially prepared or on track
for retirement. Even millennials coming out of
college are getting started with a serious handicap.
Harvard data shows over 40% of college students
having student loan debt. 57% say it is a “major

/ problem for them.” According to a Forbes survey

over 30% of college grads say they wouldn’t have
gone to college if they knew how much it was really

going to cost. As of 2016 43% of student loan

borrowers weren'’t paying their loans.

What we have is an intense and urgent need for individuals of all ages to learn new skills that will help them
financially, and real estate is clearly one of the only sectors in which most can really be confident in delivering

on that.

AorB?

While there are some individuals and couples with high paying jobs, and some form of reasonable nest egg, the
Federal Reserve reveals that the average working age couple in America only has $5,000 saved for retirement.
Market Watch suggests at even 10x that most won't financially survive their first big medical bill. And at an

average of just over $12,000 a year, don’t expect Social Security to go very far either.
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So what do you do? How do you get B e Ty, LTOI1EG N S
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started investing in real estate without a Y "ML A ag

large amount of capital?

There are a number of options out there.
But to make it really simple; there are two
main paths available to everyone from

millennials to boomers.

A. Real Estate Wholesaling

Real estate wholesaling is all about
getting in, getting out, and getting paid. It
can help you generate cash quickly, and
in lump sums. It is more on an active form of investment, yet it completely scalable as a business model. Some
have even mastered doing it virtually using new digital tools. If you have some time, but are light on capital and
credit, this can be a great choice. It's even great if you are bearish on the future of the economy and real estate
market. Once you’ve made some money in wholesaling you can just grow what you've built, or start adding in

other strategies too.
B. Partner Up

Wholesaling might not be for everyone. It is simple, but some people just prefer more passive investments.
Maybe you've got a great job, are still on college, are already retired, or are working on a nonprofit cause you
are really passionate about, and just don’t have time to be out there searching for deals, fixing them up, and
flipping them. Or perhaps you just want complete time and location freedom while money works for you. If that
sounds like your deal then partnering up is probably for you. You can partner up with others who will do all the
work of finding properties, making offers, rehabbing, placing tenants, and property management, and just get a
healthy return on your money. You can do this by teaming up with your friends and family, finding a mentor,
going in on a joint venture with other investors just like you, or putting your money to work in private lending.

There are lots of opportunities here, and some in which you can get started with just $10,000 or less.
7 Steps to Success
| know it sounds easy when laid out in a magazine like this. Then it can be easy to get distracted, and if you

want them there are endless excuses not to take the action to get started. So we've just done something new at

Black Belt Investors to pave the way to success for you.
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Aside from just unveiling our newly redesigned website at BlackBeltinvestors.com, we’'ve launched a power-
packed online training center, and the 7 Steps to Success program. The Dojo is our online training center which
offers access to constantly updated training materials for wholesaling, building a business, and creative deal
structure. 7 Steps is our newly designed path which streamlines the way for investors to get started, and to
grow from wherever they are now, to where they want to go. It's highly focused and customizable so that you

can hit your goals and breakthrough them fast.

As a special bonus to you reading this you can also hop on the website and download a free copy of my latest

book Remote Rehabs.




REIA NYC is one of the premier real estate investment associations
serving the New York City marketplace. Our mission is “helping our
members build, preserve and harvest multi-generational wealth.

* The Main Event. Our biggest monthly meeting, featuring local & national
speakers, roundtables, marketing analysis, deal evaluations, and more.
Mastermind & Strategy Meetings. Peer-2-Peer Insights to take your investing
to the next level.

Weekend Workshops. Special intensive events to deliver in-depth knowledge.
REIA NYC PHP Courses. For new and veteran investors.
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ith live events in Miami, Fort Lauderdale, and Tampa this year, our real estate leaders have have

been heating things up in the Sunshine State.

Realty 411 Magazine and Real Estate Wealth events brought together top real estate and finance
minds, speakers, and hundreds of investors at some of Florida’s most fabulous destinations. We took over Miami

Beach. In Fort Lauderdale it was the stunning Westin on the beach, and then on to rapidly growing Tampa, FL.
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Florida real estate really offers so much value, and it
was so exciting to see our panel bring even more
value to the table, as well as the hordes of investors
who came to learn, invest, and take their wealth
game to the next level. Just some of those who
helped make this a fantastic year in Florida included
this collection of innovative advisory firms, speakers,

real estate experts and financiers.

Real estate coach and trainer Laura Al Amery of REI
Lab graced the stage with her presence, providing
great insight into the best ways to flip houses and
fund deals in today’s market. Rebecca Rice was on-
site with us in Fort Lauderdale. Her firm offers a
unique system for finding up to 80 different ways
individuals are losing money, and using those funds
to leverage America’s most powerful companies to

create more cash and wealth.

Michael Poggi of Millionaires Investment Group
talked to us about he has tapped into a highly
profitable new niche which leverages Walmart’s
commercial real estate traffic to create strong cash
flow yields. Antonio Lopez of BREIA announced its
expansion into Miami-Dade, as well as
a range of discounts with major
suppliers and home improvement
stores, and connections to funding for

lines of credit for members.

JP Morgan revealed how Harbor City
Capital spoke on his company which
pioneered a new way to invest into the
massive multi-billion dollar online
marketing space. Mike Mathe was on

hand to provide more detailed information

coach advising
kn ?W !. & d g e experience

into his fast growing brand Little Pink Houses of
America and its franchise opportunities which
work on an executive lease purchase model.
Fuquan Bilal of National Note Group unveiled his
first book Turning Distress into Success, and is
currently preparing to launch his second ‘The Tire
Kicker’. Sensei Gilliland spoke in Miami, diving
into the tactics and strategies for investing in real
estate, and has just launched a free ebook for
investors on his website for those interested in
Remote Rehabs and how to invest out of state,

profitably.

Other experts in attendance included; Manny
Singh, Todd Dotson, VIP Financial, Fortune DNA,

and the local Chamber of Commerce.

It's going to be exciting to see how our hundreds of
investors in Florida use this information and
resources to increase their wealth and have a
positive impact on their communities over the next
year! As well as seeing which great speakers,

educators, and innovators will be joining us at our

lineup of power-packed Florida events in 2017.
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Florida is full of promise. In addition to its sun-kissed coastline, swaying palms, and sparkling beaches there are strong
homestead protections, no state income tax, and a diverse set of fundamentals driving the economy. And yes, Florida has

tech too! We'll be there in the New Year, and hope to see you there too!
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Learn From THE National Expert (s

on how to use Land Trusts for
Privacy, Profits & Asset Protection

FREE Land Trust Webinar at:

www.LandTrustWebinar.com/411

Or for more information,
call Randy Hughes at:

866-696-7347

For More Information,
Visit Online:

Randy Hughes
Mr. Land Trust
40 years eiperlence

LaS|mpIe com



DALLAS REIG JOE BOSTON

Dallas REIG

Solid Real Estate Investment Advice

Founded in June 2010, Joe Boston leads the Dallas Real Estate Investment Group
(REIG).

Location: 717 E Border St., Arlington, Tx 76010

Meets Every Thursday 7pm-8pm & Saturday: 11:00am-2:00pm

We at Dallas-REIG strive to promote a sense of home and family at our

weekly meetings. We encourage our guest to get to know each other and help each other
out whenever possible.Our meetings are structured yet are open enough to encourage
questions.

DallasREIG is designed to provide the real estate community with a warehouse of
educational materials along with knowledge gained through hands-on learning that will help
you, the real estate investor, get started or take your real estate investing business to the
next level of success.

We can help investors become better connected to industry leaders and resources that are
critical to their real estate investing success.

Our programs, classes and presentations are not designed to deliver the “flavor-of-the-
month” or the latest “get rich quick scheme;” but are designed deliver the latest powerful
and useful information and strategies that work in today’s real estate environment that will
DriveYour Profits Through The Roof!




DALLAS REIG JOE BOSTON

So come enjoy the benefits of our weekly meetings and activities presented by local subject
matter experts who address a wide variety of real estate related topics and internet
marketing techniques as it pertains to your real estate business.

We’re a group on the grow and will continue adding features to our web site and our group.
You will want to join our community so you can keep up with our events and the latest real
estate information.

Some real estate experts charge a small fortune for just a fraction of what you will
find at DallasREIG. We believe in making education affordable for all. But what you will find
at our group is... “Priceless.”

Isn’t it time you get started on your real estate journey or take your real estate business to
the next level?

Come Join Us!

The Dallas REIG Home Team

One Big Family!
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FROM BAD CREDIT
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The FTC suggests that over 10 million consumers
have errors on their credit reports. You might be
at risk!

v Remove negative items from your report*

v More than 92% of our clients see positive
results within the first 90 days!*

v' Get the credit score you deserve!

CALL FOR A FREE CONSULTATION TODAY

800-384-2709

National W/X *Client results vary. There is no guarantee that your results will match those above
Tl

We count a single removal from all three bureaus as 3 removals.

CREDIT ADVISOR
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BETTER TENANTS, BETTER
PRICE, BETTER LIFE — RENTVEST

entVest is out to
upset the traditional
property management
mindset. The results
show they are doing very well at

accomplishing that mission.

In an exclusive phone interview
with RentVest co-founder Spencer
Caldwell filled in Realty411 on the
property management firm’s great
growth and unique approach to

serving rental property investors.

As of Q4 2016 RentVest had

expanded from Phoenix to Tuscan,

BY SPENCER CALDWELL

The

company soon expects to be

Las Vegas, and Texas.

nationwide. We've all got big
goals, but this firm seems to be
achieving great traction with new
pricing structures, personalized
service, and by integrating new

technology.

$80 a Month Flat Fee Property
Management

The biggest and most obvious
draw to using RentVest for rental
is the firm’s

property investors

pricing. Spencer says there are many

advantages to this  industry
disrupting flat fee structure. Not only
is $80 a month are very attractive
rate by most standards, it covers all
properties in all price ranges. Mr.
Caldwell asks “why pay more for
your more expensive properties? It
doesn’t cost a manager any more to
handle a $5,500 per month rental,
than a $500 rental.” Of course, most
services do charge thousands
more. And yes, this is full service
property management, including

placing tenants, rent collection,

making sure units are rent ready,

accounting, etc.
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What’s Different

In our interview the company spokesman explained that they are able to offer this deal, without sacrificing

service thanks to a variety of efforts which streamline the management process and make it more efficient.

This is investor-centric management, operated by executives who have been real estate investors themselves.
Spencer and his firm Gentry Real Estate are well known for buying and assisting other investors with acquiring
foreclosure properties at trustee auctions. This perspective enables them to take the pain out of owning and
managing rentals by understanding investor concerns, in tandem with the intuition needed for successful

management that only comes with years of experience.

One of the firm’s mottos is “Better tenants, better price, better life.” Spencer explains that this begins with
thorough renter screening. He says “there are plenty of tenants out there. It just makes sense to select the best
quality tenants to ensure great performance.” That means background checks to screen out those with past

felonies, past evictions, low credit scores.

RentVest has also optimized communications and relationships on both sides by increasing connection and
responsiveness with dedicated management reps. Dedicated managers are assigned to a certain number of
properties and have a direct connection with both the tenant and owner. You get to know them by name, and

can reach your direct contact by email, and phone.
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Geeking Out the Property Management

Industry SERVER MULTIMEDIA INTERNET TREND
MIGNER RESPONSIVE INTERFACE

AESTHETICS  LAYDUT CODE  IMAGE

EANNER HTML ARCHITECTURE

Obviously, managing such a vast portfolio and MOBILITY USER WEE DESIGN DESIGN
o _ FLASH DEVELOPER SOFTWARE GRAPHICS
providing great service at these low rates SED ONLINE SEARCH ENGINE
, , OPTIMIZATION  STYLE TYPOGRAPHY
couldnt be done without some great CONCEPT PLAN HOMEPAGE EROWSER

empowered at a high level at RentVest thanks
to having an in-house tech team and full time

programmer to custom code solutions. people.

SERVER MULTIMEDIA INTEENET TREND
DESIGNER ~ RESPONSIVE  INTERFACE
AESTHETICS  LAYDUT  CODE  IMAGE

This includes providing owners and renters a

live online dashboard which is updated in real

EANNER HTML ARCHITECTURE
time. Owners are able to watch as the rent T Y S BTt T
FLASH DEVELD™™ ~IFTWARE GRAPHICS
comes in, maintenance requests are received, SEO ONY "RCH ENGINE
OPTIMIZATIC TYPOGRAPHY
and how fast they are dealt with. Tenants can CONCEPT AGE EROWSER

. , SKILLS PEDFESSIONAL
pay their rent, see that their concerns are

being addressed, and know when maintenance
contractors are scheduled to come out.
Additionally, the firm creates videos of
properties on move-in and out which both
serves landlords and squashes any

disagreements over tenant deposit refunds.

When to Call

One of the biggest challenges for rental property investors today is that they
reach out for property management help too late in the game. Spencer says
they will receive calls from rental property owners with vacant properties,
and perhaps are just finding out that their salesperson overestimated the

potential rent by $400 a month, or may have forgotten to highlight the $500

a month in HOA dues which completely erodes cash flow.
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RentVest Property Management welcomes investors to call or email with their scenarios even before they
purchase new properties. They’ll help evaluate your deal, and can provide a third party set of eyes to advise
on how quickly a property can expect to be rented, what realistic rents are, and what features may be pluses

or minuses when it comes to marketing for renters.

Find out more online today at www.RentVest.co

You Finance Everything You Purchase!
You either pay interest to someone else when you formally finance
OR
You give up interest you could have otherwise earned
when you pay cash.
THERE IS A BETTER WAY
Learn the power of combining Real Estate cash flows with
The Infinite Banking Concept.

e rgj
af
V\J ames C. Neathery & Associates, Inc.
“/INFINITE BANKING
First Class Coaching in Infinite Banking and Safe Money Concepls
bankingwithlife.com

817-790-0405




WISE is a Women-Focused Division of REIA NYC

Become A Catalyst For Transformational Change And Wealth!
We help women achieve their personal and professional goals
through education, development, mentoring, networking, service,
and leadership.

WISE Is Actively Involved In:
v" Creating awareness regarding financial literacy
v" Strategic networking
v" Development of business alliances
v Supporting new investors in building and expanding businesses
v" Creating new relationships based on mutual interests
v" Finding new partners in the field

GET YOUR FREE WEALTH GAME PLAN TODAY!
(646) 278-6724 | www.REIANYC.org

Reservations Empowerment Wealth Monthly

For Success Coaching Bootcamp Meetings
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"QUEEN CITY’
COULD SOON RULE RENTAL REAL ESTATE

BY CAROLE J. VANSICKLE ELLIS

Cinncinati, Ohio, the “Queen City” of the Midwest could be ruling the national rental scene if recent
projections prove accurate. The third-largest city in Ohio spent time in the early 19th century as a boomtown
and was, at one point, the sixth-largest city in the country. However, the population of the area has been in a
decline since the 1950s, only recently starting to increase very slightly (less than one percent) at the time of
the last census (2010). That growing population, it appears, is looking to rent, and for investors that means that Cincinnati,
with its affordable cost of living, extremely attractive real estate market, and projected skyrocketing rental rates could be a

good place to get in on the action early and soon.
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The Numbers Game

According to Q3 reports, Cincinnati’s rental market is
poised for take-off in 2017. The city ranked fourth
among metropolitan areas nationwide for projected
rent increases in the coming year, with only Seattle,
Portland, and Denver ranking above it. Cincinnati
rental rates are expected to rise 5.2 percent by the
end of August 2017; by comparison rates in the top
three cities are expected to rise 7.2 percent, six

percent, and 5.9 percent, respectively.

With a population that is finally heading in the “right”
direction, Cincinnati will likely continue to be an
attractive destination for that coveted renting
demographic, the millennials. The generation is not
in a hurry to own, values mobility over ownership,
and covets location over square footage. On top of
all that, millennials have been effectively priced out
of many metro markets like those on the West Coast
and out West, meaning that the idea of living in a city
like Cincinnati, while perhaps not first choice, is likely
to be extremely appealing because it is affordable

and metropolitan.

Finally, with the Greater Cincinnati area adding jobs
steadily to the tune of nearly 20,000 last month
alone, the growing population will likely be in a
position to pay rising rents in a timely fashion. Zillow
aimed a spotlight on Greater Cincinnati recently
when it specified that these five areas, Dayton,
Groesbeck, Bridgetown, Fairfax, and Norwood,
would all likely see rental increases of more than 7.4
percent over the course of 2017. Increases like this
will certainly outpace inflation, the data giant’s

analysts noted.
Timing is Everything

Of course, with rental rates outpacing inflation, an
investor also runs the risk of his or her rental rates
outpacing wage growth, an occurrence also
projected for the Queen City as rates rise. This has
already happened in many other hot rental markets,
including the “top three for 2017” we mentioned
earlier. For now, that works to Cincinnati investors’
advantage because the area will easily compete on
paper with other metro areas, but as rents continue
to rise it could become harder to fill vacancies at
market rates, particularly given the fast pace of

multifamily housing development in the area.
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More new apartments are “going vertical” in the area now than have since 2009, which will increase
competition for that millennial demographic that values community living and tends to find centrally-located,
low-square-footage apartment living highly attractive. If multifamily operators can keep costs low enough that a
renter can spend only about a third of their monthly income on rent (the conventionally-desirable threshold),
then they will have a big edge on owners who cannot keep prices below that mark. At present, about 43

percent of renters in Greater Cincinnati spend 30 percent or more of their monthly income on rent.

If all this talk of timing has you chomping at the bit to get involved in the Midwest, you're not alone. “There’s a
convergence of new development projects taking shape in the area that make Cincinnati a perfect “path of
progress” play,” noted Bryan Blankenship, CEO at the Cincinnati-based Venture Real Estate Group.
Blankenship’s company handles turnkey investing from every angle, including rehabs, flips, and rentals. The
group also owns and operates multifamily developments in the area. He added that his company is
increasingly encountering not only individual investors, but hedge funds seeking “safe haven” from overheated
markets in Arizona, Texas, California and Florida. While this may be reassuring news for investors who like to
“follow the money” rather than forging into new territory, it does mean that the window of opportunity in
Cincinnati is certainly limited. As institutional investors move into an area, they often “price out” individual
investors by creating inflated pricing trends in attractive sectors like single-family residential homes and

multifamily development.
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Planning a Strategic, Flourishing Future

Greater Cincinnati knows it's poised on the brink, and the regional planning bodies are working hard to attract
the exact population that turnkey rental investors are looking for. Essentially, the city is on the investors’ side in
this scenario. In fact, the region is gaining national attention for its “transformational” transit projects that have
effectively revitalized the metro area’s downtown and bringing in “further development, jobs, entertainment,
arts, and social functions,” Blankenship said. With millennials likely to play a central role in those rising rental
rates, this type of conscientious, strategic planning will be vitally important to the real estate market in coming
years and can serve as a positive indicator to investors considering the area that there is, indeed, likely to be

further growth coming in Greater Cincinnati.




Non MLS Investing in SoCal

Whether vou Buy & Hold aor Buy & Flip, as investors our priority is finding Great Real Estate, in a Hot Area for reasonable prices so we can do
business with it. This usually means investing out of our local areas or out of state which brings its own set of problems. Traditionally

acquiring Foreclosures and Auction Real Estate in SoCal was always risky and expensive due to investor bidding wars and real estate agents

driving up costs

For the last several years, our longstanding banking and mortgage relationships have allowed us to cherry pick non MLS properties in Hot
SoCal areas of our choosing at max cost of about 70% with no competition. Yes, we can access individual properties not buy a tape of mixed,
good, bad and ugly properties. After selecting what we want, we work up a detailed improvement plan to maximize resale value, then we

have our tried and true contractors handle all the improvements to our specifications. We are growing and are offering yvou the opportunity

to join us.

As our JV Partner you are able to evaluate our available inventory meeting your investrnent level. If you are in the local area, you can visit and walk
thru various properties (if not in the area, we have video tours coming soon). You are free to review the planned improvements via our detailed
scope of wark outlines including the APR projection. When vou select yvour property, yvour funds are deposited in escrow and vour name is on title
with us securing your imvestment. We are completely transparent with our IV partners and you can visit your property anytime during the remodel.
We also partner with a couple of realtors who have a pipeline or preqgualified buyers looking for a new home and work closely with them to

promaote our almaost completed IV projects. With this turn key system in place we are able to we are able to modify and move properties quickly

and keep you, our investors, happy and prosperous,

Contact:
562-477-9034

lennvnocco888@egmail.com
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SELE-DIRECTED IRAS —
WHAT'S NEW?

BY KAAREN HALL,
CEO, UDIRECT IRA SERVICES

ust back from the Fall Conference for the Retirement Industry Trust Association with some news about

Self-Directed IRAs.

More Retirement Savings

For over 40 years you’ve been able to invest your retirement savings outside of the Stock Market into assets like
real estates, notes, trust deeds, precious metals, private stock and more. Updated statistics from the
conference: There is $24.5 Trillion in overall retirement assets. $7.5 Trillion of that is in IRA accounts. In the year

2000 there was $11.6 Trillion in retirement savings overall, so you can see this figure has more than doubled in

the past 15 years.
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News on the 60-Day Rollover

On Aug. 24, 2016 the IRS changed its appeals process for those who miss the 60-day deadline. (Rev. Proc.
2016-47) Now, with some "self-certification" legwork, you can fix the problem yourself. In a typical 60-day
rollover, a person will take a personal distribution from one of their retirement accounts. Then, within 60
days, they deposit it into another retirement

account.

The IRS says that a taxpayer may make a
written certification to a plan administrator or an
IRA trustee that a contribution satisfies the
conditions in Section 3.02 of this revenue
procedure. This self-certification has the effects
described in Section 3.04 of this revenue
procedure. Taxpayers may make the

certification by using the model letter (provided

by the IRS) on a word-for-word basis or by
using a letter that is substantially similar in all
material respects. A copy of the certification

should be kept in the taxpayer’s files and be available if requested on audit.

If you believe your 60-day rollover should not be a taxable event, discuss this with your tax professional.

The RISE Act

Senator Ron Wyden, who is a Democrat on both the Senate Committee on Finance the Subcommittee on

Taxation and IRS Oversight, came out with a proposal called the RISE Act.

The proposal has more than a dozen provisions including:

. Raising the age for Required Beginning Date for Required Minimum Distributions
. Requiring valuations for IRA asset acquisitions

. Prohibiting investing in assets acquired at less than fair market value

. Elimination of Roth conversions

. Roth IRAs would be subject to Required Minimum Distributions

. Exempting small IRAs from RMDs (where account value is less than $150,000)

This proposal is open for commentary until December 8, 2016.
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DOL’s Fiduciary Rule

This year the Department of Labor announced its Fiduciary Rule. To say this rule has caused controversy is an

understatement. There are six lawsuits filed against this legislation.

The fiduciary rule redefines who is now a fiduciary and further clarifies the difference between “education” and
“advice.” It's important now for you to understand the relationship changes for your advisors, as the regulation

impacts advice about a 401(k) and IRA rollover or distribution.

As providers of Self-Directed IRAs our industry is largely exempt from this ruling since we do not provide advice
or recommend investments. We recommend the account-holder seek advice from a competent investment, tax
or legal professionals before moving forward.

Again there is pending legislation so expect some changes. This new rule takes effect in April of 2017.

To learn how to self-direct your IRA, reach out to us at uDirect IRA Services. You can find us at

www.uDirectIRA.com




Take Control of Your IRA!

SELF DIRECTED IRAs that put
you in control of your money

unil“ect 2522 Chambers Rd., Ste 100

IRA Services, LLC Tustin, CA 92780
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CORPORATE DIRECT:

- Provides asset protection to investors
in all 50 states

- Is owned and operated by attorney
and author Garrett Sutton

- Offers affordable, practical solutions

CORPORATEDIRECT.COM » 800-600-1760
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COVER YOUR ASSETS

Asset Protection Services of America
701 South Carson Street

Suite #200

Carson City, Mevada 89701-5239

Company Name
Narne of Client

123 Main Street
Anytown, State 54321

Free Consultation

Asset Protection Services of
America has provided asset
protection, tax strategy and estate
planning services throughout the
United States since 2004.

We offer a free private consultation
to assist you in determining which
type of entity and jurisdiction best
meets your needs.

Please browse our website at
AssetProtectionServices.com
or contact our offices at
(775) 461-5255
to schedule your free consultation.

AssetProtectionServices.com



REl WEALTH MONTHLY
EARNINGS DISCLAIMER

The information presented in this Magazine is intended to be for your educational and entertainment purposes
only. We make no claims as to any income you may earn. We are not presenting you with an opportunity to get
rich. Third party information, products and services are included in this magazine. We make no representation
or warranties regarding the performance, effectiveness, accuracy, applicability or completeness of any of the
information, products or services, in this magazine, including that from third parties.

There are unknown risks in any endeavor that are not suitable for everyone. Before proceeding with any of the
information in this magazine, please use caution and seek the advice of a competent attorney, accountant, tax
advisor or other professional, as applicable.

Where income figures are mentioned (if any), those income figures are anecdotal information passed on to us
concerning the results achieved by the individual sharing the information. We have performed no independent
verification of the statements made by those individuals. Please do not assume that you will make those same
income figures.

Please do not construe any statement or testimonial of individuals in this magazine as a claim or representation
of average earnings. There are NO average earnings. We cannot, do not, and will not make any claims as to
earnings, average, or otherwise. Please understand that past performance is not an indication of possible future
results.

Success in any endeavor is based on many factors individual to you. We do not know your educational
background, your skills, your desire, your prior experience or expertise, or the time and resources you can and
will devote to the endeavor.

Please perform your own due diligence before embarking on any course of action. Follow the advice of your
personal qualified advisors. You agree that our company is not liable for any success or failure directly related to
the purchase or use of information, products, or services in this magazine.

There is no guarantee that you will earn any money or achieve any results at all from the ideas, products or
services presented in our magazine. Examples in our materials are not to be interpreted as a promise or
guarantee of earnings.

Many factors will be important in determining your actual results and no guarantees are made that you will
achieve results similar to ours or anybody else’s.

You agree that we will not share in your success, nor will we be responsible for your failure or for your actions in
any endeavor you may undertake.

Materials in our magazine or website may contain information based upon forward-looking statements within the
meaning of the securities litigation reform act of 1995. Forward-looking statements give our expectations or
forecasts of future events. You can identify these statements by the fact that they do not relate strictly to
historical or current facts. They use words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,”
“believe,” and other words and terms of similar meaning in connection with a description of potential earnings or
financial performance. Any and all forward looking statements in our materials are intended to express our

opinion of earnings potential and should not be relied upon as fact.

Affiliate Disclaimer:

While most links in the magazine are not affiliate links, some links are. The links that are affiliate links, will earn
me an affiliate commission if you purchase the product or service through the link in this magazine.






